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oston has a strong base of mobile application develop-
ment companies, but until recently the space seemed
to be filled mostly with two-person to 20-person shops
cranking out iPhone apps as fast as they could. Activ-
ity by a number of local companies in the past couple
of months, however, has shown that the mobile app space in New
England is leaving its childhood behind and heading into the po-
tentially awkward teenage period of hookups and experimentation.

Application developers are becoming platform providers, plat-
form providers are adding security elements, neighbors are merg-
ing — even traditional Internet giants such as Akamai Technologies
Inc. are making public their plans for a strong push into mobile.

All of that activity is good for Boston, according to Carl Stjernfeldt,
general partner at Waltham venture capital firm Castile Ventures.

“The mobile space in general is good for Boston because it is
hard for the development of good apps unless you have a good
understanding of the underlying infrastructure,” he said. “Boston is
a mobile development hotspot, and these kinds of companies fur-
ther cement that. You need a broad base of mobile and app knowl-
edge in order to build these foundational platforms.”

One such company is Pyxis Mobile Inc. of Waltham, arguably the
first company locally to move from an app development shop to a
platform play, with a product that allows enterprise customers to de-
velop mobile apps on their own. According to CEO Steve Levy, Pyxis
has solved one of the biggest problems that keeps mobile apps from
becoming the default tool for big enterprise — mobile security.

Earlier this month, Pyxis announced it was teaming up with
Good Technology Inc,, a California company that provides a se-
cure communications channel for mobile applications and counts
among its customers Department of Defense contractors and Wall
Street banks.

“We realized right away that a bunch of customers would want
to build mobile apps in the secure channel,’ Levy said. To that end,
the Good Dynamics product from Good Technology is now built
right in to the Pyxis development platform.

“The people building the mobile app, the only thing they need
to do is check a box, and everything they do will run through that
Good Technology secure channel,” Levy said.

Levy nixed the idea that easily adding security to a mobile app
was the “killer app” for enterprise mobile growth, saying that the
space is made up of a number of components, and that no single
player has all of them.
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‘STARTUP IN A STARTUP’

One of the newest other components in that play is coming
from Raizlabs Corp. in Cambridge. Founder Greg Raiz recently
rolled out a new platform that enables customers to test and
deploy new apps they have developed, and then manage those
apps once they are in the field. The new offering, called AppBlade,
is offered under a software-as-a-service model at AppBlade.com.

Around November 2010, Raizlabs developed the delivery plat-
form to make it easier to get products to its customers for alpha
and beta testing, and then to manage those apps through the test-
ing period with updates as needed and control the use of them,
right down to locking out a particular device. That was to simplify
their own more-complex process testing and delivery process,
Raiz said, but the end customers saw how well this internal tool
worked and started clamoring to get their own hands on it.

“Any company can come to AppBlade today, sign up for an ac-
count, and use it for their own development and deployment,’ Raiz
said. Those companies could be other app developers or enterprise
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customers that are developing their own mobile applications.

AppBlade is being run as a “startup in a startup,” Raiz said, and
if it gets the kind of traction he hopes for, it could be spun out as
a separate company.“When it comes to enterprise customers, | re-
ally see a huge opportunity.”

Also seeing a huge opportunity in the mobile sector is new
entrant Mobiquity Inc., which is on an M&A tear. The Wellesley-
based, mobile-focused professional services firm just launched in
March and has already gobbled up a pair of New England compa-
nies. First up was Cronk Software of Rhode Island, which brought
Joel Evans, former CEO of Cronk, into the fold as Mobiquity’s vice
president of application development. Then just last month Mo-
biquity bought Cambridge mobile development shop KMDM.
That brought all KMDM employees into Mobiquity, including
KMDM'’s CEO, David Micalizzi, who is now vice president of client
services for Mobiquity.

At the time, Mobiquity CEO Bill Seibel said in a release that
analysts claim “mobile computing will create a bigger and more
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profitable impact on businesses than the Internet”

The mobile industry in Massachusetts is already sizable. Ac-
cording to the Mass High Tech New England Technology Direc-
tory, the region is home to more than 300 mobile technology
companies. A report in May by the Massachusetts Technology
Leadership Council pegged the mobile industry and related com-
panies at closer to 400, with approximately 30,000 workers.

platform and delivered over Akamai’s enhanced Intelligent Plat-
form for speeding content to any end device, which it also an-
nounced the same day as the Netbiscuits deal.

Having a platform makes deals with giants such as Akamai
more likely. That graduation — from being a cluster of small app
shops to mobile-platform businesses — is necessary as the in-
dustry matures, Castile’s Stjernfeldt said, adding: “It's a hell of a lot

“It5 a hell of a lot easier to make good sausages if you don't have to rebuild the factory every time."— CARL STIERNFELDT | CASTILE VENTURES

Despite New England’s growth and mobile dominance, New
York has also proven to be a strong growth market — and when
Akamai sought a mobile partner, that's where it headed. Netbis-
cuits is a New York City company that makes a platform incorpo-
rating development, deployment and monetization of enterprise
mobile apps. Under the agreement, customers can develop and
deploy mobile apps that are hosted through Netbiscuits’ SaaS

easier to make good sausages if you don't have to rebuild the fac-
tory every time!”

Raiz agreed, saying that it was the app developers themselves
that drove this maturation.

“The first wave of mobile applications was destined for the app
store and was consumer facing,” he said.“And this second wave, for
the developers, is'How do we streamline this process?”
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